
     Listing activity slowed in November, also typical for 
the season.  Interestingly, there were 641 new residential 
listings submitted, down 20.7% from October, and down 
12.0% from November 2018, but exactly the same as 
November 2017 and up 9.0% from November 2016.  But 
most importantly the decline in new listings, along with 
strong new sales activity, caused  Active Listings to fall to 
1,997 at the end of  November.  That was down 12.3% 
from October, down 15.2% from November 2018, but up 
8.0% from November 2017, and up 5.8% from November 
2016.  Yet that was still less inventory for November than 
in any year between 2005 and 2015.  More significantly, 
there were just 0.9 new residential listings for each new 
pending residential sale.  And based on the number of  
closed residential sales in October, there were just 1.53 
months of  standing residential inventory available. 
     The continued strong sales activity pushed average 
prices higher in November.  For example, Average Sale 
Price-All MLS was $403,081, up 3.3% from November 
2018, and up 11.9% from November 2017.  Median Sale 
Price-Residential was $384,500, up 2.5% from October, up 
11.5% from November 2018, and up 11.5% from 
November 2017.  That was also up 47.9% from the 
previous high in November 2007, and up 105.8% from the 
November 2011 low during the downturn.  And the 
average residential sale price was $416,100, up 7.7% from 
November 2018, and up 13.5% from November 2017. 
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 Change 
from          

Nov. 2018

Active Listings 1,997 -15.2%

Solds Year To 
Date

8,730 0.5%

New Closed 
Residential Sales

681 13.3%

New Pending 
Residential Sales

698 23.8%

Average Days on 
Market-Res. Solds

57 9.6%

Average Sale 
Price- All MLS

$403,081 3.3%

Median Sale 
Price-Residential

$384,500 11.5%

     The Clark County real estate market continued its run at its best second half  since 2005 in November.  You 
could see that in the 698 New Pending Residential Sales submitted to RMLS, down 7.3% from October, which was 
much better than the typical seasonal decline, and up 23.8% from November 2018.   In fact, New Pending 
Residential Sales were up 6.2% from a very good November 2017, up 14.1% from November 2016, up 13.9% from 
November 2015, and were much better than any November in recent memory.  Most impressively,  New Pending 
Residential Sales were up 9.4% from November 2005, which was our benchmark “best year”.   As a result, 
November ended with a backlog of  1,321 pending sales waiting to close.  That was down 6.1% from the end of  
October and typical for the season, but it was up 29.4% from November 2018.  At the rate sales closed in 
November that represents a significant backlog of  1.94 months of  closings. 
     Closings also did much better than is typical for the season with 681 New Closed Residential Sales reported, 
down only 2.0% from October.  More impressively, that was up 13.3% from November 2018, but down just 1.3% 
from November 2017, and down 3.4% from November 2016, which was the best November for closings since 2005.  
Interestingly, November’s closed sales were also up 3.3% from November 2005.  As a result, at the end of  
November there had been 8,730 Solds Year To Date reported, up 0.5% from November 2018.  That was the first 
time since February that closed sales have been higher than 2018’s totals.  Still, November’s Solds Year To Date 
were down 2.5% from November 2017, and down 1.9% from November 2016, but they were much better than in 
any November between 2005 and 2015.  Still, total sales this year to date were 8.5% less than the 2005 record.

    The exceptionally strong sales activity this fall continued to present a sharp contrast to what we saw in the 
second half of 2018.  But more significantly, with new pending sales much better than in any recent year, and with 
totals for both new pending and new closed sales higher than 2005’s totals, the second half of 2019 has been really 
noteworthy.  Still, with less than one new listing for each new pending residential sale, and just 1.53 months of 
standing inventory, lack of inventory is threatening to curtail sales activity.  So for Christmas this year our wish 
should be for lot more good listings . . . 
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